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KOHUT-3KOHOMUKKA: COBPEMEHHOE (PUHAHCOBOE
MoOesIMpoBaHMe N pacyeT Npmnbblan

dopmMaT obyyeHUsa: OyHo | OHNamH
Cpok obyuyeHusa: 3 oH4A
MecTo npoBeaeHuna: JIEHMHCKUM NpocneKT, a. 38A, ropoa MockBa

BblgaBaeMble OOKYMEHTbI: YOOCTOBEpPEHME O MOBbILLEHUN KBaNndUKaumm
nnn Ceptmndumnkat Moscow Business School

[MporpamMma obyyeHunsa
HeHb 1

BeegeHune B Unit-akoOHOMUKY: onpeneneHme n OCHOBHbIE MOHATUSA

e OnpeneneHne IHUT-3KOHOMUKUN: UTO 3TO TaKOe 1 3a4eM OHa HY>XKHa

¢ OCHOBHbIe NOHATUA U METPUKU IOHUT-3IKOHOMUKU

e MeTofbl PacUYéTa FOHUT-3KOHOMUKUN: MPOAYKTOBbIN U KITMEHTCKUN
noaxopabl

* /ICTOUYHUKUN OaHHbIX ONA pacyéTa: NPOrHo3Hble U UCTOPUYECKME
OaHHble

e [MpenMyLLecTBa UCMNOSb30BaHNA IOHUT-3KOHOMUKN B BU3Hece:
MNPOrHO3MpPOBaHMe NPOoaaXK, OLLleHKa peHTabebHOCTU
M ONTUMM3ALUNA MAPKETUHIOBbLIX CTPaTernm

e HepocTaTKU: BO3MOXHbIE OLUMOKM NPU pacyéTe 1 orpaHnyeHmnd
B NMPUMEHEHUN

¢ Po/ib IOHUT-3KOHOMUKU B OLIEHKE MepPCrneKTUBHOCTU HOBbIX
MNPOEKTOB U MPOAYKTOB

Pacuét LTV (Lifetime Value) n CAC (Customer Acquisition Cost)

e BeepeHune B pacuyét LTV n CAC

e MeTtonbl pacuéta LTV n CAC

e BanaHme LTV n CAC Ha npumbblsib KOMMaHUA

e BeHuMapku cooTHolweHuna LTV n CAC ona pa3HbiX oTpacnen

e icnonb3oBaHme LTV n CAC gna npuHATUA CTpaTermyeckmnx
peLleHnn
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AHanm3 Touyek 6e3yObITOYHOCTU 1 onpenesieHne onNnTUMMasibHOro o6bLEMaA
npoaa<

e BBeageHue B aHann3 Touek 6e3yObITOYHOCTU U onpenenieHne
ONTMManbHOro o6bEMa NPOoOAN

e DaKTOopPbIl, BAMAOLME Ha TOUKY 6e3yBbITOYHOCTHU

e MeToabl pacyéTa TOUKM 6e3yBbITOYHOCTU

e AHaNN3 YYBCTBUTESIbBHOCTU K M3MEHEHUAM KJTHOUEBbIX MapaMeTpoB

e OnpepeneHne onTUMasibHOro o6bLEMa NpPoaaxK

e [Icnonb30oBaHME aHanM3a Toyek 6e3ybbITOYHOCTM B YNpaBAeHUU
6M13HEeCoOM

[MpakKTUKyM «Kenc no pacyeTy OCHOBHbIX MeTpuK Unit SKOHOMUKU
Ha NpuMepe Ndon KOMMaHUM MPUCYTCTBYOLWLMX Ha Kypce»

HeHb 2

CxoanMocTb Unit-aKoHOMUKN. OLEeHKa BO3MOXHOCTEN MacLLUTabnpoBaHUS
6un3Heca

e AHanum3 pe3ysbTaToOB pPacyéToB: cpaBHeHne CACun LTV

e OnTMMmMlauyumsa cootHoweHmna LTV n CAC

e OLeHKa BO3MOXHOCTEN MaclwTabunpoBaHna 6usHeca Ha ocHoBe Unit-
3KOHOMUKM

Retention n Churn rate

e OTTOK KNneHtoB (Churn Rate): kKonnmyecTBO KIIMEHTOB,
OTKAa3aBLUMXCHA OT YCNYTI UM NPOAOYKTA 3a onpeaesiéHHbIn nepunoa

e [lokazaTtenb oTTOKa goxoaa (Revenue Churn): oTHOWwEeHWE
MNOTEPAHHOro 0oxoAda K obLleMy goxony 3a nepuog

e [lokasaTenb yaep»xaHua knmeHTtoB (Retention Rate): npoueHT
KNIMEHTOB, OCTaBLLUMNXCA C KOMMaHMeN 3a onpenenéHHbin nepumos

e Bpema mexay nokynkamm (Time Between Purchases): cpenoHee
BpeMa Mexxay ABYMS MOKYNKaMy OOHOro KjiiMeHTa

e lHoekc noTpebutenbckom nosanbHocTn (Net Promoter Score, NPS):
noka3saTeslb FTOTOBHOCTU KJITIMEHTOB PEKOMEHO0BATb KOMMAHMUIO
APY3bAM N 3HAKOMbIM

KoppeKTUpoBKa PeKJ1IaMHOM KaMNaHMM Ha ocHoBe Unit-aKOHOMUKN
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e KOppeKTUpOBKa PEKSIAMHOW KaMNaHMMN Ha OCHOBE IOHUT-
3KOHOMUKMU: OLUEHKA 3P DHEKTUBHOCTM KaHAMOB InaoreHepaumm
N Npoaax

e OnpegeneHne MMHMMAaJIbHOrO KONMYEeCTBa FOHUTOB AJ14 BbIXO4a
Ha NpPubbIb

e BnunaHme MapKeTUHIoBbIX CTPAaTErmm Ha tOHUT-IKOHOMUKY:
ONTUMM3ALNSA PEKTAMHbIX OIOOXXETOB

MpakTukyM «ONTUMU3aumsa napamMeTpoB Unit-aKOHOMUKKM Ha npuMepe nobom
KOMMaHMN YUACTHUKOB»

[eHb 3

PacyéT IoOHUT-3KOHOMUKK N9 Pa3HbIX TUNOB Bun3Heca (ycnyru, ToBapbl,
noanmMCcKn)

e Bbibop toHUTA: onpepgenieHmne eguHMLbl pacyéTta ass ycnyr, ToBapoB
N NOANMUCOK

e PacyéT IOHUT-3KOHOMUKUM ONA YCNYr: aHanmM3 JOXOO0B M pacxogoB

e PacyéT IOHUT-3KOHOMUKW OS19 TOBAPOB: YUYET ce6eCTOMMOCTH
N Map>XXMHaJSIbHOW MPUBbINU

e PacyéT IOHUT-3KOHOMUKUM ONA NOAMNUCOK: OLLeHKa CTOMMOCTM
npuBfieYeHNa NOANMUCUYMKA N ero UeHHOCTU

Ncnonb3oBaHMe IOHUT-9KOHOMUKK O19 OOITOCPOYHOro nNjaaHnpoBaHMA
M NPOrHo3npoBaHNA

e OueHKa NpUbbINbHOCTUN N aHaNM3 3aTpaT

e [lepecMOTpP LEHOBOW MONUTUKU U CTPATENMM POCTa

e [TNaHMpPOBaHME U MPOrHO3npoBaHMe MOUHAHCOBbLIX MOKa3aTenen

e ONTMM3auUmM4a 3aTpaT 1 NoBbILLEHNE 3P PHEKTUBHOCTM onepaLmnm

e //ICNONb30BaHME IOHUT-3KOHOMUKUN ON19 NPUBIeYEHUS MHBECTULINN
N cCOTpygHMYecTBa C NapTHEpaMu

TOI 10-owmnboK BHeapeHnsa Unit-asKOHOMUKHU

MpakTukyM «lMnaHnpoBaHMe Ha OCHOBe nokasaTtenen Unit-aKoHOMUKN»
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